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How to encourage entrepreneurs to start using
telephony in the beginning of the 20 century

In the beginning of the 20" centu-
ry, telephony was already developed
so that companies could introduce
it to improve internal communica-
tions.

Fig. 1 - Typical intercom phone

Besides the “traditional tele-
phones” connected to manual
switchboards, also intercom systems
were developed on which you could
connect to other parties by just us-
ing a push button for every destina-
tion. So no operators were necessary
for this kind of operation.

But most of the entrepreneurs
were hesitating to switch over to
the new technology. Sometimes
the equipment was not yet reliable
and required unexpected extra re-
pair costs, or sometimes there was a
need for extra investment due to the
rapid growth of their company.

by Jan Verhelst

Two excellent business men came
up with a simple but brilliant con-
cept to overcome this problem by
leasing of intercom systems. The
German Harry Fuld and the Eng-
lish Frederic Thomas Jackson ap-
plied this leasing concept on the
telephony market with great success
in the first decades of the 20™ cen-
tury.

1-The German Harry Fuld
(1879-1932)

Fig. 2 - PRITEG's advertisement

Harry Fuld was the only son of a
wealthy art and antique dealer in
Frankfurt, Germany and was sup-
posed to join the family art and
antique shop. After a bank appren-
ticeship in Frankfurt and volunteer
work in London, Paris and Brussels,
he found in the family business no

longer room for him.

Together with the German mas-
ter watchmaker and technician Carl
Lehner (1871-1969) Fuld founded
the Deutsche PRIvat-TElephon-Ge-
sellschaft H. Fuld & Co.(PRITEG)
in 1899 at the age of 20. He came to
know that in Brussels a company
called “La Téléphonie Privée” start-
ed to lease telephony products to
businesses.

The equipment was originally pur-
chased from Bell Telephone Man-
ufacturing Company in Antwerp,
Belgium. But only one year later
Harry Fuld started his own produc-
tion of telephone sets.

The installation and maintenance
of the telephone equipment was
done through distributors, based
on a franchising system. PRITEG
supplied equipment knowledge and
training to local distribution com-
panies that were to be founded. In
return, the “subsidiaries” trans-
ferred part of their income from
the rental agreements to the parent
company and allowed it to inspect
their accounts at any time.

The advantage was a rapid growth,
with foreign capital. Every distribu-
tor had his own company, and if that
company went broke, there was no
influence on Harry Fuld’s “mother
company. In the beginning distrib-
utors were mainly in every import-
ant German city.

Continued on page 3
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Fig. 3 — PRITEG distributors were in almost every German city

How to encourage...
Continued from page 1

In a second stage, he encouraged
people to start their own distribu-
tion companies in almost all Euro-
pean countries, based on this fran-
chising system. In a lot of cases the
foreign companies were managed
by German citizens, i.e., in the UK
there were Fuld distributors with
German management in Birming-
ham, Leeds, Ireland, Lancashire and
Yorkshire and Glasgow.

2 -The English Frederic Thomas
Jackson (1881-1959)

Frederic Thomas Jackson became
in 1902 a clerk at The Private Tele-
phone Company and within four
years he was Company Secretary.
PTC was using equipment import-
ed from Harry Fuld in Germany. A
number of other substantially Ger-
man-owned operating companies
were doing the same in Britain at
the time. PTC was renamed New
System PTC, and offered inter-
nal telephones for rent rather than
purchase. This made it economic to
change a business over to phones
rather than continue with speaking
tubes or whatever.

In 1908, Jackson left New System
PTC and joined a rival company, In-
tercommunicating Telephones. He
expanded the company, and even

Fig. 4 - Telephone Manufacturing Company Logo

took over his old employer, New
System. The phones were still sup-
plied by the German company of
Harry Fuld.

With the business on a sound
footing, Jackson pooled resources
with Campbell Cochran, a solicitor.
In 1912 they bought out the Ger-
man-owned Caledonian Telephone
Company. This and a number of
other regional operating companies

were brought into the New System
group.

Jackson applied the same busi-
ness model as Fuld: offer telephone
equipment for rent to avoid a high
purchase cost.

At first phones were supplied as
said by the German Harry Fuld, but
the outbreak of World War I meant
that supplies from Germany were
halted. With some help, Cochran
and Jackson managed to obtain
sufficient financial backing to es-
tablish the Telephone Manufactur-
ing Company. They established a
telephone factory in 1915. Jackson
named it the Hollingsworth Works
after his paternal grandmother’s
maiden name.

The idea behind TMC was that it
should supply the private telephone
rental companies now owned by
New System. The various installa-
tion companies managed their own
affairs which left TMC to concen-
trate on the production of the tele-
phone equipment needed by them.

In 1920 TMC went public, ac-
quired other phone rental compa-
nies, and expanding into Belgium,
France and Australia.

In 1929 profits doubled and the
business was split into manufactur-
ing (TMC) and rentals (Telephone
Rentals or TR), though both were
under the same board of directors.
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3 - Some international partners

1899:Deutsche Privat Tele-
phon Gesellschaft Fuld & co
Gmbh , Frankfurtam Main (DE)

\\

<1914

Société Belge de Télé-

phonie Perfectionnée (BE)

Nederlands Huis Telefoon|

Maatschappij, (NL)
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Telephone C:nr:l;::yurlng
C UK
ampany (L) (London, UK)
1919 1920
Le Téleautomate Le Téleautomate
(Paris, FR) {Brussels, BE)
1937
TeleNorma (DE)

Fig. 5 — Some of the international partners

- International partners of TMC

companies had international dis-

tributors. We limit ourselves to a
Both the German and English few of which we have illustrations,
and which make a visual compari-

son possible.

ET. Jackson and the Telephone
Manufacturing companies did set-
up distributor companies in France
and Belgium right after World War I
called “Téléautomate.” In the foun-
dation act of 1920 of the company
in Brussels one can see ET. Jackson
has the majority of shares. The other
shares belong to local businessmen.

The manager has everything un-
der control.

By comparing figures 6-10, one
can see the phones are similar, from
the same supplier. Also the adver-
tisements look similar.

Thanks to Stefan Biesemans, Andy
Emmerson, Thomas Gobel, John
Mulrane and Arwin Schaddelee for
their assistance in doing this research
and writing this article. &
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Fig. 6 — Advertisement Téléautomate Brussels (> 1920)

Show Announcements

TCI welcomes announcements from NOTE:

members hosting regional shows.
Send copy to:
ads@telephonecollectors.org
Announcements may be edited for
format, clarity, and/or length.

More show info at:
www.telephonecollectors.org/shows/

THE LANCASTER SHOW
HAS BEEN CANCELED

7T Mattoon Show
September 2020

@ ATCA Connecticut Show

September 19, 2020 NOTE NEW DATE
Enfield CT
https://atcaonline.com/shows.php
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Fig. 7 — Advertisement Téléautomate Paris (> 1920)

Fig. 8 — Excerpt from the catalog of “Société Belge de Télephonie Perfectionnée” (+/- 1912)

For The First Time - DDD
Continued from page 2

across America.

Ninety area codes in 1951 grew to
135 in 1991. In recent years, cellular
phones, fax machines, modems, and
local service competition ignited ex-
plosive area-code growth. The last
code available in the original scheme

- 610 - entered service in Pennsylva-
nia in 1994. Codes with second dig-
its other than 0 or 1 came into use.
Today, in 2020, it looks as though
there are somewhere between 265
and 293 area codes used in the 50
states. On top of this, there is also
at least one DC area code and sev-
eral additional area codes for US

overseas territories including Puerto
Rico (info & photo from AT&T).*

Posted by Michael N. Marcus at
1:19 AM, 11/10/2011, on his blog. He
is president of Ablecom, Inc, a Tele-
communications company in Con-
necticut. This same news release was
written and published by several oth-
er reporters at the time. ©
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