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The “ Directaphone”
By Jan Verhelst, Mortsel, Belgium

Introduction

In September 2015 I got a phone call 
from a 92-year old lady. Her husband, 
who used to work for a telephone com-
pany, passed away and she was clean-
ing the basement. She did �nd “some-

thing” and asked me to come along.
I got the “equipment” (see Figure 1) , 

and on a �rst sight it looks like a front 
door intercom system. At least the 
loudspeaker looked familiar to me .

What is it?

By looking in my archives, I did �nd 
a commercial folder of a product called 
“directaphone.” !is was an intercom 
system for small businesses.

How does it work?

!e “boss” had such a device on his 
desk. He could call up to 5 of his em-

ployees by using a key at the bottom of 
the device (see Figure 2). He, and only 

he, could call those people. (Block dia-
gram see Figure 3).

!ose people could call him, but not 
each other (see Figure 3). A rather “pa-
triarchal” type of communication, if 
you look to it with the eyes of 2015. All 
communication within the company 
has to pass through the manager!

The components

 !e core component is the hands-
free speaker, known from an existing 
1940s front door communication sys-
tem. Also the table or wall phone at the 
other side already appeared in a 1940 
catalog. 

!e keys and the star indicator are 
“borrowed” from a 1950 key system, 
see Figure 5. !e combination with the 
mahogany wooden cabinet gives a real 
vintage look.

We learned from the (ATEA) ar-
chives that this product was launched 
in 1952. '

Fig. 1 A “directaphone”

Fig. 2 5 keys to reach subscribers

Fig. 3 Block diagram

Fig. 4 A 1940s front door loudspeaker

Fig. 5 keys and visual indicator from a 1950 key system
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